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Across The President’s Desk 

Dear Fellow Angus Breeders, 
 

 They say March comes in like a lion and out like a lamb. Here in the SE 
part of the state I say “it comes in like Mud and goes out like Mud.” Temps have 
been mild again this winter and that helps to reduce feed costs a little but if you 
are bedding your barns, those costs are probably up a little. Many of you have 
already started calving while others won’t start until April or even May. I hope you 
have a great calf crop without complications or disease. My suggestion is to al-
ways be prepared for the worse and to be vigilant to catch problems early if they 
come and treat accordingly. A good dry place is always the best place to calve. 
For some that is in a barn (make sure to have plenty of clean and dry bedding), 
others like myself prefer to calve outside. During mud season I like to put some 
hay or straw out on the pasture so that the cows and calves can have a decent 
dry place to hang out on those cold wet days.  
 

 March 29, 2024 is the PA Performance tested bull sale. It’s a great oppor-
tunity to buy high quality bulls that are screened for performance and fertility. And 
remember, the PA Center for Beef Excellence has a $1000 bull buying rebate for 
PA bred bulls sold to PA buyers. There is more information on the sale and the 
credit program in this newsletter. Additionally, there are many producers, both, 
registered and commercial breeders that attend this event. Don’t miss the oppor-
tunity to network with them. 
 

 Unfortunately, we did not have enough consignments to have the PA Fin-
est Female sale this year. I want to thank the sale committee and those who con-
signed cattle for their efforts. The sale committee continues to work on a future 
sale that will provide our members an opportunity to market the high quality An-
gus cattle that we are known for. Your ideas and suggestions are encouraged 
and welcomed.  
 

 The juniors and their advisors continue to work on the “Sweetest Show on 
Earth” at the PA Farm Show Complex June 6-9, 2024. A show of this quality and 
size takes a lot of planning and many-many hands to execute. I’m hoping many of 
you will help for the week or even a day. More information and contacts can be 
found in the JR. Angus corner of this newsletter.  
 

 Our own PA Breeders show happens at Huntington Fairgrounds on June 
20-22, 2024. With our Annual meeting, educational program and dinner on June 
21. Additional information can be found in this newsletter.  
 

 Finally, if you haven’t paid your PA Angus Member-
ship dues, please take care of that today! We need each of 
you, because, you are what makes our association great. 
Your contributions, participation and suggestions are encour-
aged. Reach out to myself or any director anytime. 
 

May you and your family have a blessed and Happy Easter, 
a great calf crop and success in all you do, 
 

Dennis Byrne 
President, PA Angus Association 
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Pennsylvania Junior Angus Association Junior Corner 

Direct From Your News Reporter’s Desk 
 
Dear Pennsylvania Angus Juniors,  
 
 Now that calving season is rounding out it is time to think 
more closely on ERJAS as it is just right around the corner! Every-
thing is coming together very nicely regarding the activities that will 
be offered as well as the fundraising opportunities. The promotion 
committee currently has t-shirts for sale, if you are interested please 
contact Lindsey Grim at rdg617@aol.com. In addition to the t-shirts 
the ERJAS team also has poker chips available at shows for a 
chance to win a Kubota RTV-X1100C!  
 If you have not already you can follow along with the show’s 
latest updates at erjas2024 on Instagram and 2024 Eastern Region-
al Junior Angus Show on Facebook. To find more details about 
sponsorship information please see the bio on either ERJAS social 
media account. Switching notes, the PJAA has a NEW and im-
proved Facebook and Instagram account! You can follow us at 
pennsylvaniaangus on Instagram and Pennsylvania Junior Angus 
Association on Facebook to check out what your juniors are up to.  
 I would like to congratulate some of our juniors who compet-
ed at MAJAC (March 8-10). First congratulations goes to Kinleigh 
Grim. Kinleigh won the junior showmanship division. The rest of the 
Pennsylvania Juniors put up a huge fight as many of them were 
called back from their respective heats! Next up, Kolton Grim and 
Madison Bowen both received reserve champions in their Bred and 
Owned Heifer divisions. Gaige Wingert had Champion Senior Heifer 
Calf followed by Kathryn Sparks being reserve to Gaige in the 
Owned Show and David Bell with Reserve Bull  Congratulations to 
all who competed at this year’s MAJAC.  
 Reminder: If you have not already please sign up for the 
band app as this is our new route of communication for juniors and 
their parents. The QR code is located below. 
 
Sincerely, 
Madison Bowen 
PJAA News Reporter 
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A. Pennsylvania Junior Angus Association Involvement (20 pts.) 

8. Other Agricultural Activities (4-B, Judging, FFA etc.) (20 pts.) 

C. School (20 pts.) 

D. Community (20 pts.) 
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Pennsylvania Angus Association 

Auxiliary  

  

Dear PA Angus Members, 

 I want to take this time to tell you what 

our Auxiliary does each year. There are a lot of 

new members to PA Angus that may not know 

what we are all about. 

  We present scholarships to high school 

seniors and freshmen college students each 

year that are involved with PA Angus. We sup-

port the Angus royalty of Pennsylvania. The 

Queen gets money for travel and clothing. We 

purchase crowns and sashes for all the royalty. 

We purchase a gift for all the girls.   We provide 

coffee and donuts at the PA Angus Breeders 

Show. The two junior delegates that go to the 

NJAS get a stipend from us. The two show-

manship contestants that go to NJAS also get a 

stipend from us. Each year we sponsor the PA 

Breeders show. The last few years we have do-

nated an item for the Full Circle online auction 

to benefit the American Angus Auxiliary to sup-

port their scholarships.     

 As you can see, we do a lot. One of our 

big fundraisers is the fun auction that we have 

each year at the PA Angus Breeders show. We 

need your support. We look forward to your 

support of donating an item to the auction or 

bidding on an item this year. Another fundraiser 

we do to support the Auxiliary is the Annual 

Duck Derby held at the PA Angus Breeders 

Show each year.  Be sure and buy the ducks 

upon entry to the show or at the show.  

 We need your support so we can contin-

ue our traditions of supporting our Juniors.  

 

Thank you, 

Valerie Trowbridge 

PA Angus Association Auxiliary President 

Angus Calendar 

 

March 29: PA Bull Test Sale, Pennsylvania Furnace, PA 

April 26: McKean Bros. PT Angus Sale, Mercer, PA 

May 24 - 26: Atlantic National Angus Show, Timonium, MD 

June 6 - 9: Eastern Regional Junior Angus Show,            

Harrisburg, PA 

June 20 - 22: PA Breeders Show, Huntingdon, PA 

June 21: PA Angus Annual Meeting, Huntingdon, PA 

June 29 - July 6: National Junior Angus Show, Madison, WI 

Sept. 27 - Oct. 6: Keystone International Livestock Expo, 

Harrisburg, PA 

Sponsors Needed for the 2024 

Eastern Regional Junior Angus 

Show 

The PA Junior Angus Association is working hard 

to plan the 2024 Eastern Regional Junior Angus 

Show.  One area they are diligently working on is 

sponsors for the show. 

Sponsorship Levels are as follows: 

Platinum: $5,000 

Gold: $2,500 

Silver: $1,000 

Bronze: $500 

Division: $250 

Class: $100 

They would greatly appreciate your support. If 

you are looking to support, please make checks 

payable to the “Junior Angus Association of 

Pennsylvania” and mail it to 529 Hodgson Street, 

Oxford, PA 19363.  

If you have any questions feel free to reach out to 

Michael Butz at 717-847-9770, Reese Tuckwiller 

at 308-360-3048 or Daniel Rohrbaugh at 717-819

-2471.  
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Membership Dues Year! 

 The PA Angus Association 

has a biannual dues structure and 

the 2024 & 2025 dues cycle is 

here.  To the right is a membership 

renewal form.  If you have not al-

ready mailed in your 2024 & 2025 

dues then I would like to take this 

opportunity to encourage you to 

renew your membership.  Please 

complete this form and return it 

along with a check to Chris 

Jeffcoat.   

 When you join the PA An-

gus Association, total dues are $70 

for a 2 year period. Dues are due 

in January of every other year.  In 

order to save the Association mon-

ey from sending out membership 

renewal letters, please send in 

your dues as soon as possible.  

 Included on the member-

ship form is the option to renew 

your business card directory ad-

vertisement in our newsletters or 

start advertising your business 

card for the first time.  This is a 

very inexpensive way for you to 

advertise your farm and keep your 

name in front of prospective buy-

ers. Newsletters are mailed to 

members and available at industry 

events such as Ag Progress Days, 

Bull Test Sale, etc. The cost is 

$200 for 2 years (8 issues)! 

 As a member you will re-

ceive four printed newsletters each 

year, your contact information will 

be included in our membership 

edition of the newsletter, your con-

tact information will be available on 

our website directory at 

www.paangus.org, you will be eli-

gible to participate in state spon-

sored sales, and you will have ac-

cess to an excellent community of 

Angus breeders throughout the 

state and region. 
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Licensing for selling meat      

products 

Cheryl Fairbairn, Penn State Extension Educator 

In my travels visiting with producers of cattle, sheep, 

and hogs, I am often asked how to begin selling meat 

products at retail. Although you can still sell whole, 

half or a quarter of an animal, retailing the meat prod-

ucts from your animals comes with the mandate that 

the animal must be inspected by a USDA inspector at 

the time of harvest to sell cuts of meats separately.   

The increased consumer interest for locally sourced 

meat products increases the demand on producers to 

meet the needs of local consumers. 

The first step for a producer to enter the local beef 

trade is to procure a USDA inspected shop that has 

the space/availability to harvest the desired animals.  

For some areas of PA this is not an issue, but for oth-

er areas around the Commonwealth this may be a 

major dilemma to overcome.  Some USDA inspected 

shops require producers to reserve a spot for slaugh-

ter a year or more in advance.  Producers will need to 

check their area for availability and scheduling times. 

Do not assume a shop is USDA inspected simply be-

cause they sell products in the front of their store.  

They may be operating under a federal retail exemp-

tion license that is provided by the PA Dept of Aricul-

ture (PDA). This license allows them to take USDA 

inspected wholesale cuts and then further process 

them into steaks, roasts, sausages, bologna, etc., for 

retail.    

All USDA shops must also obtain a slaughter license 

from the PA Department of Agriculture, as well as 

meet stringent USDA food safety requirements.  If 

you are not sure of the type of inspection (if any) that 

the establishment near you has, kindly ask them to 

see their license from PDA.  Meat cannot be sold at 

retail unless it comes from a USDA inspected facility. 

Producers that want to sell retail products must have 

animals killed and cut at a USDA inspected facility.  

All cuts will be stamped with the USDA seal and es-

tablishment numbers that identify where the animal 

was harvested and cut into retail cuts.   

Selling retail also requires several licenses that can 

be applied for and obtained from the PA Department 

of Agriculture.  Some counties may also require li-

censing through the county health department and 

your township.  Let’s look at each license and when 

each may be needed. 

A Food Establishment License is required if you are 

storing frozen product for sale at retail in a freezer.  

For almost all retail establishments this is a required 

license since frozen product is the most common 

method of storing and selling meat products.  Howev-

er, it is the establishment retailing the product that 

must hold the retail license. Therefore, products that 

go directly from the USDA shop to the retail shop, 

such as a restaurant or grocery store, and are not 

products stored on the producers’ property, negate 

this requirement. After an application is approved, an 

inspector from PDA will set up an appointment to 

check out the freezer site and cover various require-

ments of the license. That visit can take up to 2 

hours, depending on the inspector. 

A Retail License is required to sell retail on site or at 

a farmers’ market.  Some counties may require a sep-

arate retail license just for the farmer’s market.  This 

license can seem daunting as it is also required by 

restaurants who are serving people.  A few of the 

questions may not apply to specific situations so  ask 

questions throughout the process. Retail licenses can 

be issued for one or two years depending on the ar-

ea. In some counties with health departments, a food 

establishment license is also required along with a 

retail license.  Because the licenses are relatively 

cheap, many producers obtain both a food establish-

ment and retail license at the same time. Don’t forget 

to talk to your township if you are setting up a retail 

store. No matter how large or small the facility, some 

townships may have specific zoning and physical fa-

cility requirements to comply with. Some of these re-

quirements may include the following: the size of your 

entrance doors, availability of restrooms, monitoring 

of freezer temperatures, and parking areas.  Many 

rural counties can be much more lenient than some 

larger urban counties. Check with local health depart-

ments to see what they require before applying for 

any license. If the county requires a retail license, 

producers may be able to forego applying through 

PDA and just apply through the county. Right now, 

the following counties have their own licensing re-

quirements:  Allegheny, Bucks, Erie, Chester, Mont-

gomery, and Philadelphia.  This information is subject 

to change, so always reach out to your county health 

department for advice. 

Continued on Page 13 



 

 9 

Grass Tetany: A Disease of Many    
Challenges 

 
 

Robert J. Van Saun, DVM, MS, PhD                           
Extension Veterinarian , Penn State University 
 

Article from Penn State Extension website, dated  
May 25, 2021 

 
Lush spring pasture growth is upon us and given the 
change in our circumstances with the pandemic, this 
is a much welcome sight. Unfortunately, our beef cat-
tle and potentially sheep and goats may not always 
take well to this lush pasture growth in the cool, wet 
spring season. Cool season grasses are known to be 
low in an essential mineral, magnesium (Mg), in 
plants growing under these conditions. Magnesium, 
like calcium (Ca), is essential to normal nerve and 
muscle function. When Ca is too low in the blood (i.e., 
hypocalcemia) we see clinical signs of muscle paraly-
sis due to Ca’s role in muscle contraction. This is the 
disease “milk fever" most often seen in dairy cattle 
right after calving. When blood Mg concentration is 
too low (i.e., hypomagnesemia) then we observe clini-
cal signs of “tetany" or stiffness to the muscles due to 
the role of Mg in stopping muscle stimulation. Death 
often is the outcome of this disease process if not 
properly treated in a timely manner (within hours). Ru-
minant animals are unique in their predisposition to 
this disease process and both feeding and agronomic 
management practices are needed to minimize the 
potential for this disease. 
 

The Magnesium Challenge 
Ruminants are not very efficient in their uptake of Mg 
from their diet. Unlike other species, ruminants only 
absorb Mg in the rumen through an exchange be-
tween potassium (K) and sodium (Na) at the cell lev-
el. Early, lush spring (or fall) grass growth is often as-
sociated with high plant tissue K concentrations (>2% 
of dry matter). In the rumen, the cells must push a K 
ion out into the rumen in exchange for a Na ion and 
this facilitates cellular Mg uptake. When the rumen 
contains grasses with high K this pump does not work 
well resulting in a low efficiency of Mg uptake. High 
dietary Ca and dietary fat can reduce Mg availability. 
The animal can reabsorb Mg at the level of the kid-
neys as the only means of maintaining blood Mg con-
centration in the face of inadequate dietary uptake. 
Excess Na intake (i.e., salt) can force more urinary 
Mg excretion. Although Mg can be found in bone, it 
cannot be readily released from bone to correct a die-
tary deficiency like for Ca. 
 

The Forage Challenge 
The dietary Mg requirement in ruminant species dur-
ing pregnancy and lactation is 0.12-0.15% of dry mat-
ter. Legume plants, including alfalfa, clovers, birdsfoot 
trefoil, most often contain high Mg (>0.2% dry matter) 

and Ca in their tissues, which is protective against the 
disease. In contrast, grasses often are at or much be-
low the required dietary Mg concentration leading to 
inadequate intake and increased potential for clinical 
disease. Higher levels of nitrogen and K (i.e., potash) 
fertilization will reduce plant Mg content. Excess Ca, 
sulfates, nitrates, and ammonia can also reduce 
grass plant tissue Mg content. Sulfates and nitrates 
can come from water sources or fertilization along 
with ammonia. 
 
Calcium plays a unique role in this disease process. 
Excessive Ca in the diet can interfere with Mg uptake. 
Calcium liming can also lead to reduced plant Mg 
content. However, the ratio between plant tissue K 
content to the sum of plant tissue Ca and Mg can be 
used to define those forages at risk for causing hypo-
magnesemia. Unfortunately, plant tissue mineral con-
tent needs to be converted from % dry matter to a mil-
liequivalents basis for the risk ratio equation to be 
useful. The table below provides two different exam-
ples of this calculation. 
 
Some grasses, especially cereal grains, may contain 
sucrose compounds that are highly favored by specif-
ic rumen bacterial species. Additionally, these cereal 
grains may contain organic acids (cis-aconitic acid) 
that will be modified in the rumen by these favored 
bacteria to generate a chelating compound, tricarbal-
lylic acid. This compound will bind to Mg in the diet 
and prevent it from being absorbed. 
 
Plant tissue needs to be evaluated for mineral content 
by wet chemistry methods. Near infrared (NIR) meth-
ods are not accurate for minerals. The plant K, Ca 
and Mg content need to be converted from a percent 
dry matter to millequivalents basis using the conver-
sion variables for each element. Multiply the % dry 
matter by the conversion factor. Finally, the ratio can 
be calculated using the milliequivalent values by di-
viding K by the sum of Ca and Mg. Ratio values ex-
ceeding 2.2 are at increasing risk of inducing hypo-
magnesemia. In the table Forage A has high K, but 
also higher Ca and Mg resulting in a risk ratio of 1.52. 
In contrast, Forage B, has slightly higher K coupled 
with low Ca and Mg generating a risk ratio of 2.91. 
Forage B would be of concern in inducing hypomag-
nesemia and preventive measures should be in place 
if this forage were needing to be fed. 
 

The Disease Challenge 
Grass tetany is considered a serious emergency dis-
ease process as death can occur within hours of clini-
cal sign presentation.  
 
 

Continued on Page 13 



 

 10 

Scours – A little preparation goes a long way 
Dr. Hayley Springer MS, DVM, PhD 
Extension Veterinarian , Penn State University 
 

This was Published first in Lancaster Farming. 
 

Calfhood diarrhea, commonly called scours, is a 
disease that frequently kills calves and can quickly spread 
through a herd. It is the most common infectious cause of 
death in beef calves less than three weeks of age (USDA, 
2020). When outbreaks occur in these young calves, it can 
add tremendous stress to an already busy calving season. 
A wide variety of pathogens can cause calf scours, includ-
ing bacteria, like Escherichia coli; viruses; like rotavirus and 
coronavirus; and even protozoa, like Cryptosporidium. 
Though they cause diarrhea by different mechanisms, all 
these pathogens ultimately lead to increased water losses 
in the feces, resulting in dehydration (Foster & Smith, 
2009). Calves with diarrhea will have watery feces that 
barely sit atop bedding or completely sink into the bed-
ding. It may also cause manure to stain the back end or tail 
of the calf. In addition to signs of watery feces, calves may 
also be depressed, uninterested in suckling, have sunken 
eyes, and may even be unable to rise. When calves do get 
scours, prompt treatment is critical to prevent death. 

Treating the dehydration of calf scours is vital. The 
severity of dehydration can be estimated by assessing how 
sunken the calf’s eyes are or by pinching the skin on the 
shoulder or neck of the calf and assessing how long it 
takes to return to normal. The more sunken a calf’s eye is, 
the more severe the dehydration. When the eyeball is 
sunken by about half a centimeter from normal, it indi-
cates moderate dehydration. In a calf with this level of de-
hydration, the pinched skin would take 2 to 5 seconds to 
return to normal (Smith, 2009). Oral fluids, given in addi-
tion to milk, are the first line of treatment for dehydration. 
Choosing an oral electrolyte product with an alkalinizing 
agent is important because dehydrated calves can quickly 
become acidotic, which is one of the reasons they stop 
suckling. Bicarbonate, acetate, and propionate are com-
mon alkalinizing agents in oral electrolyte solutions, but 
acetate and propionate are preferred. These have the ad-
vantage of providing energy to the calf, and they do not 
interfere with milk clotting in the abomasum, an essential 
step in milk digestion (Smith, 2009). Oral electrolyte feed-
ing, in addition to milk, should be continued until the de-
hydration is corrected and the feces begin to firm up. 
When dehydration is severe, oral fluids may not be suffi-
cient. These calves need subcutaneous or intravenous fluid 
therapy. Sometimes, veterinarians may also recommend 
anti-inflammatories to manage pain and fever or antibiot-
ics if a bacterial cause or more extensive systemic illness is 
suspected. Determining how to manage severely ill calves 
can be done by having the calf examined by a veterinarian, 

or by working with a vet ahead of calving season to build 
treatment protocols that will allow prompt treatment 
without needing emergency veterinary care.  

Unfortunately, calf scours can rapidly progress to 
severe disease and can frequently be deadly. This is why 
prevention is critical. As with all calfhood diseases, colos-
trum is vital to disease prevention. All calves should be up 
and suckling within two hours of birth to receive sufficient 
colostrum. If calves do not suckle soon after birth, they 
need to be fed colostrum milked from their dam or a com-
mercial colostrum replacer. Though colostrum replacer 
products are expensive, they are invaluable to calf health 
when needed. Scours-targeted oral antibody products can 
supplement maternal immunity from colostrum. These 
oral pills or pastes are administered within a few hours of 
birth to boost calf immunity against scours pathogens. An 
alternative is to vaccinate cows with a scours vaccine be-
fore calving to increase immunity against scours pathogens 
in natural colostrum. Assuring calves receive colostrum 
helps to increase their resistance to scours pathogens, but 
it is also important to decrease their exposure to these 
pathogens. 

Providing plenty of clean, fresh bedding is helpful, but 
this alone is not enough. Young calves frequently acquire 
scours from older calves. When a calf gets sick, having an 
area to separate them and their dam from the main calv-
ing or housing areas can reduce the level of pathogens in 
the main housing area. This, in turn, protects younger 
calves from exposure to disease. If space allows, setting up 
multiple calving areas, indoors or out, and moving cows 
that have not calved to a freshly cleaned pen or unused 
pasture every couple of weeks can also help reduce expo-
sure between younger and older calves. When preparing 
for calving season, building a plan to manage calf scours is 
important. Essential steps to prepare for and prevent 
scours include: 

• Have a good quality colostrum replacer on hand prior 
to calving season. 

• Keep a few packets of oral electrolyte solution with 
acetate or propionate on the farm. 

• Talk with your vet about using a scours vaccine on your 
dams or an oral antibody product, particularly if scours 
has been an issue in the past. 

• Talk with your vet to build treatment protocols for calf 
scours so you can manage cases quickly if they arise. 

 
USDA. 2020. Beef 2017, “Beef Cow-calf Health and Management Practices in the 
United States, 2017, report 2.” USDA–APHIS–VS–CEAH–NAHMS. Fort Collins, CO. 
#.782.1119 
Foster, D.M., Geof W. Smith. Pathophysiology of Diarrhea in Calves. Vet Clin 
North Am Food Anim Pract. 2009 Mar;25(1):13-36, doi: 10.1016/
j.cvfa.2008.10.013. 
Smith GW. Treatment of calf diarrhea: oral fluid therapy. Vet Clin North Am Food 
Anim Pract. 2009 Mar;25(1):55-72, vi. doi: 10.1016/j.cvfa.2008.10.006. PMID: 
19174283. 
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PA Finest Female Sale 

 

Dear Pennsylvania Angus          
Association member, 
 
 Last year after our Finest 
Female Sale for 2023, our sale 
committee was reformed with 
much thanks to Scott Brown for 
getting a great committee together. 
After several meetings/conference 
calls, the committee decided to 
manage our sale within our Asso-
ciation to reduce sale costs and 
return greater profit to you, our 
consignors. Regretfully and unfor-
tunately, we did not get as early a 
start on signing up consignments 
for this spring's sale.  Consequent-
ly, we did not get enough consign-
ments to justify the cost of the 
sale to our consignors and the sale 
was cancelled for 2024. 
 
 With that, we are looking 
forward to 2025 and will be ready 
to start putting our sale together 
beginning in November/December 
of this year. I personally believe 
that the quality of Angus cattle 
here in Pennsylvania is tremen-
dous.  I also believe that we can 
have a premier sale to showcase 
our producers and our quality cat-
tle that you produce!  Please keep 
in mind our sale for next year and 
as you go through this year, look 
over your cattle and perhaps you 
can find one or two that you would 
want to offer in our sale. 
 
 We will keep you informed 
of our progress as we go toward 
December. 
 
 Sincerely, 

 Gene Trowbridge, Sale    
           Committee 

Angus Awards  
 

Hello Angus Breeders! It's that time of year again to nomi-

nate someone (or family) that would be a great candidate to 

receive one of these awards. The recipients of these awards 

must be a paid dues member of the Pennsylvania Angus As-

sociation. Pease see the description of the three awards be-

low and they will be handed out at the Annual Banquet at 

the 2024 PA Angus Breeders Show in Huntingdon, PA.  

 

Seedstock Producer of the Year:  

An individual (family) that concentrates on raising breeding 

animals with optimum genetics for the breed and the beef 

cattle market on a whole. This individual will market bulls, 

replacement females, semen and embryos to other seed-

stock producers or to cow-calf producers that would fit their 

requirements. This individual must be a paid dues member 

of the Pennsylvania Angus Association. No one person or 

family can win this award within 5 years of receiving Seed-

stock Producer of the Year. 

 

Promoter of the Year:  

An individual who helps to promote the state association and 

the Angus Breed through different state and local functions 

throughout the year. This individual must be a paid dues 

member of the Pennsylvania Angus Association. No one 

person or family can win this award within 5 years of receiv-

ing Promoter of the Year. 

 

Stewardship Award:  

An individual who has the best interest in protecting the land 

and utilizing it for the best ability of the cattle. This individual 

is not only concerned about improving the environment but 

also improving the cattle management within their farm or 

ranch. This individual must be a paid dues member of the 

Pennsylvania Angus Association. No one person or family 

can win this award within 5 years of receiving Stewardship 

Award.   

 

How to Submit Nominations: 

Nominations will need to be submitted to Deric Horting by 

May 1, 2024, and you can contact him by phone (717-503-

5408) or by email (deric.horting@yahoo.com). Please pro-

vide a brief description why you believe your nomination 

would be a good candidate for one of these awards.  
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Common Questions about       

DNA Sampling 
 

By Performance Programs, American Angus          

Association 

 

Are you planning to take DNA samples? Maybe 

you’re preparing cattle for sale and need results 

back for a catalog. What are some of the most 

commonly asked questions or issues with collecting 

DNA? We're here to tell you, and we have some 

tips and tricks for sampling.  

What sample method is acceptable for 

twins?  

For twins, either a hair or a tissue sampling unit 

(TSU) DNA sample is acceptable. Do not use a 

blood sample for twins. 

I use hair samples. What do I need to know?  

Hair samples can be taken on animals four months 

of age and older. Attach between 20 and 30 stands 

of hair with the root ball attached to the hair card. 

Do not cut the hair. Take the sample directly from 

the switch of the tail with pliers or tweezers. You 

can see the root balls on the end, and that is where 

the DNA is located.  

What do I need to know about TSUs?  

TSUs must have the accompanying spreadsheet 

with bar codes emailed or uploaded, because they 

identify which tube pairs with which calf. Submit 

this spreadsheet when the order is submitted. TSU 

tubes must be mailed in a padded envelope or a 

box. A regular envelope will tear in processing, 

which results in an empty envelope arriving at the 

office.  

I am using blood cards for the first time. Any 

advice?  

No matter the method, make sure the card stays 

clean from contaminants such as dirt, manure, 

blood from a different animal, etc. Cover the area 

designated for the blood sample with blood but do 

not oversaturate. The samples need to be set out 

to fully dry before mailing, as mold creates issues 

when using the sample.  

What is the best way to submit calves using 

multiple sires in one pasture?  

Before entering calves in the calving book, create a 

“Sire Group” that includes the bulls the females 

were exposed to. When entering a calf in the calv-

ing book, use the created sire group for the sire in-

formation. This will allow the quickest processing 

and make it relatively easy to compare all sires in 

the group.  

I am heading to the post office to mail sam-

ples. What do I need to know?  

Include your order confirmation with the samples. 

Make sure the samples are clearly identified (which 

sample goes to which animal). If the samples are 

time sensitive, overnight or mail with a tracking 

number, and do not use regular mail.  

How long before the results are in?  

From the time the samples are received in the of-

fice to the time DNA results are returned, it takes 

approximately three weeks. Remember that if an 

animal must be retested or an alternate sample is 

needed, that will take additional time. Start the pro-

cess as early as possible before the results are due 

for a sale or event.  

We hope these reminders help make the process 

of DNA sampling easy and efficient. For further as-

sistance, please call the Association or AGI® ser-

vice team at 816-383-5100. 

 

 

 

 

Come Advertise with Us! 
 

Advertising Rates 
 
 

     Full Page - B&W   $100 
     Full Page - Color  $250 
     Half Page - B&W  $75 
     Half Page - Color  $175 
     Business Card - 2 years $200 
     E-blast    $25 
 

Please contact:   
Chris Jeffcoat, 717-476-1496 or  
paangussecretary@gmail.com  
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Licensing for selling meat products -      

Continued 

Retail licenses are not expensive to initiate and must 

be renewed periodically depending on which ones are 

obtained. The PDA inspector may stop in periodically 

to inspect and can also be a wealth of information for 

the business. Help them understand what is done at 

the site so that they can better assist.   

You can go to the PA Department of Agriculture web-

site to obtain information and the actual applications 

for licensing.  Just search PA Department of Agricul-

ture and then click on Food Safety.  Scrolling down 

you will find 9 blue blocks.  Click on the Food Manu-

facturing, Packing, Holding and Distribution block for 

the Food Establishment License and click on Retail 

block for the retail and farmer market licenses. You 

will find explanations and the actual applications at 

these sites. There are different licenses and require-

ments for processing poultry and other meats, such 

as bison, rabbits etc.  These can also be found on the 

PDA website. 

Producers wishing to sell live animals, perhaps as 

sides and quarters, can utilize a custom facility or a 

USDA inspected facility. If using a custom shop, the 

live animals, or portions of live animals, are sold to an 

individual or group of individuals without licensing, but 

not individual cuts.  Packages of individual cuts from 

custom facilities will be marked “Not for Resale” to 

deter their sale.   

As in any relationship, producer and packer interac-
tions should be as pleasant as possible. Effective and 
timely communication goes a long way to ensure 
small packers will want to continue to work with pro-
ducers. By being familiar with federal, state, and local 
requirements producers can better determine whether 
selling retail is right for them or not.  Some producers 
enjoy the customer interaction while others do not.  It 
is a personal choice.  For further information contact 
Penn State Extension. 

 

Grass Tetany Article - Continued 
 
In many cases, animals may be found dead in the 
morning becoming clinical during the overnight. Initial 
presentation shows a hyperexcitable animal, very 
nervous and tense, with excessive response to any 
loud noises. This hyperexcitability rapidly progresses 
into the animal becoming laterally recumbent with 
very stiff extremities. There may be evidence of leg  

 
paddling. The animal will expire within a couple of 
hours without treatment. 
 
Treatment of these animals is an experience. The 
animal will be hypomagnesemic as well as hy-
pocalcemic due to Mg’s effect on Ca homeostasis. 
Slow intravenous administration of a Ca-Mg solution 
to effect is needed. The heart rate should be monitor-
ing as Ca administration can cause heart blockage. 
Relapses are very common with only intravenous 
treatment, thus subcutaneous administration of a sat-
urated (50%) magnesium sulfate solution can be ad-
ministered. Some will also provide oral Mg supple-
mentation via magnesium hydroxide boluses for fur-
ther protection against a relapse. Once the animal 
has been treated it is time to leave, quickly, very 
quickly. For some unclear reason, these animals be-
come extremely aggressive following therapy. Most 
likely this has to do with changes in Mg concentration 
of the fluid bathing the brain. I have climbed trees and 
shown my high school high-jumping skills on numer-
ous occasions fleeing an irate beef cow. 
 
Focus on Disease Prevention 
Animal management factors for hypomagnesemia 
prevention are to ensure adequate dietary Mg intake. 
This will require forage testing with calculation of for-
age risk ratio. Use of some legumes in late pregnan-
cy into early lactation may help. Magnesium supple-
ments are not very palatable so just adding them to 
forage may not be effective. Use of molasses-
magnesium free choice licks has been used. You 
need to ensure these products have a minimum of 
5% Mg. Another practical option for beef cattle is to 
mix equal parts of a trace mineralized salt, magnesi-
um oxide (fine particle size), and distillers grains or 
soybean meal. The latter items are to improve palata-
bility of the mix and encourage intake. 
 
Agronomic management should focus on pasture 
plant species and soil management. Perform soil test-
ing to provide the correct amount of nitrogen, phos-
phorus, and potassium. Phosphorus fertilization has 
been shown to improve plant Mg content. Applying 
dolomitic lime to adjust soil pH is preferred to tradi-
tional lime as this adds Mg, though dolomitic lime is 
more expensive. If one could interseed some leg-
umes into a grass pasture, this could minimize hypo-
magnesemia risk, but may increase risk of bloat on 
the lush pasture. This interseeding may be minimized 
by the legume plants not germinating and growing as 
quickly in the cooler spring weather compared to 
grasses. The current interest in raising cereal grains 
as a secondary crop will increase the risk of hypo-
magnesemia. Watch fertilization practices and be 
sure to provide additional dietary Mg sources. Other-
wise, get your running shoes ready! 
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Pennsylvania Angus Association Breeders 

 

Ebony Resource 604-112, Reg No. 20154752 
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Pennsylvania Farm Suppliers & Resources 

 
 
 
 

YOUR BUSINESS CARD COULD BE HERE! 

 
 
 
 

YOUR BUSINESS CARD COULD BE HERE! 
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PA ANGUS ASSOCIATION 
Chris Jeffcoat, Secretary 
111 Harney Road 
Littlestown, PA 17340 


